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been my experience that this is nearly impos-
sible and forces proposal professionals to 
shoehorn graphics where none are needed. 
Instead, use graphics to communicate com-
plex concepts or key concepts and shelve the 
need for a graphic on every page. 

What are the best programs to use  
to create my graphics if I'm not a 
trained graphics artist? 
Visio and PowerPoint are accepted alterna-
tives for graphic development. For Power-
Point, ask a graphic designer to develop a 
color palette and frequently needed graphic 
elements that you can use for future pro-
jects. If you want more polished Power-
Point graphics, BizGraphicsOnDemand.com 
is who I recommend. You can edit elements 
and tailor the proposal graphics as needed. 
They can be brought into Word and other 
packages after editing.  

Mike Parkinson is an internationally recognized 
visual communications expert, multi-published 
author, and graphics trainer. In 2008 Mike 
received the prestigious APMP Fellow award. 
He is a partner at 24 Hour Company 
(www.24hrco.com) specializing in bid-winning 
proposal graphics. His Billion Dollar Graphics 
website (www.BillionDollarGraphics.com),  
Billion Dollar Business Graphics book, and 
BizGraphicsOnDemand.com empower proposal 
professionals to increase their win rates using 

(Continued from page 6) 

Include color choices in your template and apply the colors to all elements to help guarantee consistency. 

With the arrival of conference brochures in 
the mail last week, members are buzzing 
about the 20th Annual APMP International 
Conference and Exhibits June 9–12. Early 
registration (at the lowest rates) ends 
March 31, 2009. 

The location for this year’s event is the 
Sheraton Wild Horse Pass Resort and Spa in 
Chandler, Arizona. The 500-room resort was 
designed to be an authentic representation of 
the Gila River Indian Community’s heritage 
and culture. The Sonoran Desert landscape 
and the full spa services are sure to enhance 
your conference experience. 

Dynamic speakers and topics are lined up, 
and some speakers are familiar to Greater 
Houston Chapter members. Amy McGeady 
and Michelle Petty, presenters for the chap-
ter’s April 1 meeting, will discuss The Art of 
the Question during the conference. Address-
ing sometimes conflicting or confusing 
information in requests for proposals, Ms. 
McGeady and Ms. Petty say it is important to 

know the art to asking good questions that 
position your company for success. Attendees 
will receive tools and techniques to know 
when to ask questions, how to ask questions, 
and which questions to ask. 

Mike Parkinson, a frequent contributor to 
Final Draft, will co-present a workshop titled 
This Old Proposal: A DIY Guide to Proposal 
Graphics. Mr. Parkinson and his partner, 
Colleen Jolly, will take an old proposal and 
show you how to update the graphics—in real 
time, in front of a live audience. They will 
provide tips and tricks for updating your 
graphics and, along with them, your proposals.  

Tom Sant will present a two-part workshop, 
Bridging the Knowledge Gap.  

Shipley Associates will present a pre-conference 
workshop—APMP Professional Accreditation 
Onsite Coaching. 

That’s just the tip of the iceberg for this exciting 
conference in the beautiful Sonoran desert. 
Make your plans today to be there. 
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Final Draft is the official newsletter of the 
Greater Houston Chapter of APMP. All content 
is copyrighted and authors retain rights. 
Unless otherwise stated, the views expressed 
in this newsletter are those of only the 
authors and do not necessarily represent the 
views of the Greater Houston Chapter of 
APMP or the APMP National Organization. 

The mission of the Association for Proposal Management Professionals 
(APMP) is to advance the arts, sciences and technology of new business acqui-
sition and to promote the professionalism of those engaged in those pursuits. 

We are extremely proud that we have grown into an internationally recognized 
association with membership and corporate sponsors from a diverse range of 
disciplines and industries who are committed to the pursuit of proposal excel-
lence. Our journey has been one of promoting the professionalism of our mem-
bers and shaping the future of the proposal profession throughout the world.  

APMP is a learning environment for both novice and seasoned proposal pro-
fessionals. We offer professional symposia, conferences, and publications - the 
Perspective and the Journal of the Association of Proposal Management 
Professionals. 

Join our organization online at https://www.apmp.org/siteSpecific/customer/
register_accountData.aspx. You can pay with a credit card or check (follow 
the online instructions). For a chapter affiliation, simply select the Greater 
Houston Chapter from the corresponding drop-down list. 

Join us and discover how we can help you pursue new horizons in proposal 
excellence.  

About Greater Houston Chapter of APMP 

Apply for Business Development 
Research Grant 

Welcome to... 

New Members 

Help the Greater Houston Chapter of APMP 
welcome two new members: 

• Cindy Griffin, Proposal Software, Inc. 
• Marlane Kayfes, IRC Risk and Safety, LLC  

Expanded Distribution 

With this issue, Final Draft is expanding its 
distribution to the Lone Star Chapter and the 
Central Texas Chapter of APMP. We would 
like to officially welcome our new readership 
and invite the Boards of those Chapter to keep 
us informed of any events. 

  

The Association of Proposal Management Professionals—National Capital Area Chapter 
(APMP-NCA) in McLean, Virginia, announced March 16 that it is sponsoring a grant program 
to initiate original research on how business development, capture, and proposal professionals 
can most effectively position themselves to win bids. Applications will be accepted through 
April 30, 2009, from APMP members worldwide and scholars. 

The selected grantees will submit their research findings in a 60– to 45-minute presentation at 
the association’s annual Professional Day program, October 13, 2009 in Fairfax, Virginia. 

The number of grants awarded will be based on the total budget for the year and the number of 
qualified grant applications received. APMP-NCA reserves the right to award up to $2,000 per 
grant or a lesser amount than that in the application. The grant covers the cost of labor and other 
direct charges associated with the development of original research, writing, and production of 
the presentation. 

For more details and application instructions, go to http://apmpnca.org/announcements/
grant_program/. 

APMP-NCA is the largest chapter of the Association of Proposal Management Professionals, serving 
the information, knowledge and networking needs of proposal professionals in the Mid-Atlantic 
region. Sign up to receive e-mail notices about all our events at www.apmpnca.org. 




